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CraTTIo MPUCBAYEHO KOMMIIEKCHOMY aHanisy nepeknagy aHrmiuusmis y HiMeLlbKOMOBHOMY Gi3HeC-AMCKypCi yKpa-
THCbKOIO MOBOI0. AKTyanbHICTb JOCMIAXEHHSA 3yMOBMEHa CTPIMKMM 3pOCTaHHAM KiflbKOCTi @HIMOMOBHMX 3ano3nyeHb
Yy CyYacHii Himeubkin MOBI, O 0cOBnNMBO NOMITHO y cdepi BisHec-kOMYHikauii, Ae aHrMiNCbka BUKOHYE POrb M0-
6anbHOi MOBM NpodeciiiHoi B3aemopii. ¥ poboTi OKpecneHo NiHrBICTUYHI Ta No3aniHrBiCTUYHI YMHHMKMA aKTUBHOIO
NMPOHUKHEHHS aHMMILM3MIB Y HiMeLbKy MOBY, 30KpeMa CTPYKTYPHY CMOPIAHEHICTb repMaHCbKUX MOB, BUCOKY CIO-
BOTBIpHY MHYYKiCTb HiMeLbKOi, JOMiIHYBaHHS aHrMiNCbKOT y MixkHapogHoMy Bi3Heci Ta nparHeHHs 4O yHidikauii Tep-
miHonorii. Ha ocHOBI aHanidy HiMeLbKOMOBHUX TEKCTiB Bi3HeC-ONCKYpCY BM3HA4YEHO OCHOBHI CMOCOOM BiATBOPEHHS
aHMmIiyuu3MiB YKpPaiHCbKO MOBOI: TPaHCKOAYBaHHS (TpaHcniTepauis W TpaHCKpUNUis), KanbKyBaHHS, OMMCOBUIA Ta
NOSICHIOBANbHUIA Nepeknag, Aobip yKpailHCbKMX NEeKCUYHWUX BiAMNOBiAHMKIB, YAcTKOBE W MOBHE TpaHCMMaHTyBaHHSA
iHLLOMOBHMX ofuHULb. OcobnmBy yBary npugineHo Bunagkam 6e3ekBiBaneHTHOI NEKCUKM, KONWU nepeknagay amyLle-
HWI 3acTocoByBaTW TpaHcdopmauii Ans 3abe3neyeHHss CEMaHTUYHOI, CTUNICTUYHOI Ta NparMaTUYHOT ageKkBaTHOCTI.
Moka3aHo, WO B yKpaiHCbKi nepeknagaubKii NpakTuLi Han4acTOTHILLMMMK € TPaHCKOA4YBaHHA Ta KanbKyBaHHS, TOgj
AIK Y HiMeLbKoMy Bi3HeCc-aMCKypCi NOWMPEHUM € NPSIME BKIMIOYEHHS aHrMiNCbKMX opMyn i riGpnaHux CroBOTBIPHMX
mogenen. MNMpoaHanizoBaHO nepesary i HeAONIKN KOXHOro cnocoby nepeknaay, 3okpema 6aratocniBHICTb OMMCOBUX
KOHCTPYKLUiN, oOMexeHn AeprBaLiiHMi NOTeHUian Kanbok Ta pu3nk BapBapu3saLii MOBM NpU HagMipHOMY NPSIMOMY
3ano3nyeHHi. 3pobneHo BUCHOBOK, L0 onTUManbHWUi BUBIp nepeknagaubkoi cTpaTterii Mae BpaxoByBaTy CITIOBOTBIPHY
MOAENb aHrmiumM3amy, Moro dyHKUito B TEKCTI, CTYNiHb YCTaneHoCTi Ta HopMU MoBU-peunnieHTa. OTpumaHi pesynsratu
MatoTb MPaKTUYHY LiHHICTb ANs HaBYaHHSA nepeknagadis, yknagaHHs CMOBHWKIB Ta cTaHgapTtusauii 6isHec-TepmiHo-
norii B yKpaiHCbKi MOBI.

Knio4oBi cnoBa: aHmiumamu, HimeLbknin BisHec-anckypc, nepeknagalbki TpaHcdopmMaLlii, TpaHCKoAYBaHHS, KanbKy-
BaHHS, ONNCOBWI Nepeknag, NOSCHIBaNbHWUIM Nepeknag, npsMe 3ano3uyeHHs.

The article focuses on a comprehensive analysis of the translation of anglicisms used in German language busi-
ness discourse into Ukrainian. The relevance of the study is justified by the rapid growth in the number of English
borrowings in modern German, which is particularly noticeable in the field of business communication where Eng-
lish serves as the global language of professional interaction. The paper outlines the linguistic and extra-linguistic
factors of the active entry of anglicisms into the German language, in particular the structural similarity of Germanic
languages, the high word-formation flexibility of German, the dominance of English in international business, and the
tendency for terminology unification. Based on an analysis of German-language business discourse texts, the main
methods of reproducing anglicisms in Ukrainian are identified: transcoding (transliteration and transcription), calqu-
ing, descriptive and explanatory translation, selection of Ukrainian lexical equivalents, partial and complete transplan-
tation of foreign language units. Particular attention is paid to cases of non-equivalent vocabulary, when the translator
is forced to apply transformations to ensure semantic, stylistic and pragmatic adequacy. It is shown that in Ukrainian
translation practice, transcoding and calquing are the most frequent, while in German business discourse, the direct
inclusion of English formulas and hybrid word-formation models is common. The advantages and disadvantages of
each translation method are analyzed, in particular the verbosity of descriptive constructions, the limited derivational
potential of calques and the risk of language barbarization through excessive direct borrowing. It is concluded that the
optimal choice of translation strategy should take into account the word-formation model of the anglicism, its function
in the text, the degree of stability, and the norms of the recipient language. The obtained results are of practical value
for compiling dictionaries, training translators, and standardizing business terminology in the Ukrainian language.

Key words: anglicisms, German business discourse, translation strategies, transliteration and transcription, calque,
descriptive translation, explanatory translation, direct borrowing.
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IToctanoBka  mpoljeMu 'y  3arajbHOMY
Bursai. Brume MoB Ha MikHapomHuii Oi3Hec
€ TIPEeIMETOM YHCIIEHHUX IUCKycii. Himenpka MoBa
(Oani — HM) wmae penyTtanito COpUHHATINBOL 10
BIUIMBY aHDIIMCHKOT MOBU (Oani — AM) depe3 HU3KY
AK JIHTBICTUYHUX (CIIOPiTHEHICTh JBOX MOB, iXHS
CTPYKTYpHa CYMICHICTh, BHCOKa MOBHa THYYKICTh
HM 4epe3 1i cunbHy TpaaMIif0 CIOBOCKIIAJaHHSA),
TaKk 1 MO3aJiHrBiCTUYHUX (PakTOpiB (JOMiHYyBaHHS
AM sK MiXHapOmHOI, KyJABTYPHUH BIUIMB aHIJIO-
MOBHOI'O CBITY, comianbHuii npectok AM). [lomo
CYy4acHOTO HIMEIBKOTO Oi3Hec-TUCKYypCy, TO Mpar-
HEHHS CIPOCTUTH Oi3HEC-KOHTAKTH, BiIMOBiIaTH
MIXKHAPOIHUM CTaHAapPTaM JiIOBOTO MapTHEPCTRA,
a TaKoX KOMII'IOTepHu3allisi AIJIOBOTO CBITY IpH-
3BeJI 0 TOTO, L0 TIepeHacHuYeHiCTh MOBU 0i3-
HECy aHMIIIU3MaMH BUKJIHKAE OOIPYHTOBaHY KpH-
THUKY BXKE HE JUIIe 3 00Ky MOBHHX ITypPHCTIB: «Auf
dem internationalen Markt macht man sich dann
doch eher mit Outsourcing (Ausgriindung), Joint
Ventures (Gemeinschaftsunternehmen) oder Cost-
Benefit-Analysis (Kosten-Nutzen-Analyse) verstdind-
lich, um den Break-even-Point (Gewinnschwelle)
tiberschreiten zu konnen. Ein Goal (Ziel), das natiir-
lich nur mit viel Support (Unterstiitzung) erreicht
werden kann. Darum recruitet (anheuern) das
Human Ressources Department (Personalabteilung)
nach dem Career Check (Lebenslaufbewertung)
nicht nur Consulter (Berater) oder eine Olffice-
Managerin (Sekretdrin), sondern auch High
Potentials (hoch qualifizierte Nachwuchskrdfte)
in edlen Outfits (Kleidung), die ihren Eigenvalue
(Wert) kennen und Soft Skills ... mitbringen. Und
wenn die dann dank ihrer Performance (Leistung)
oder Mailings (Aussendungen) einen Leverage-
Effect (Hebelwirkung) erreicht haben, stimmt — hof-
fentlich — ihre Work-Life-Balance (ausgegliche-
nes Leben) und der Cashflow (Zahlungsfihigkeit)
des Unternehmens. Und falls nicht, werden die
Young Professionals zwar aufgrund mangeln-
der Credibility (Glaubwiirdigkeit) vom Boss gefired
(entlassen) [14]. lle#t Burapanuii K. J{enep iponiu-
HHUI TEKCT, IKUH MICTUThH K aHIIIIM3MHM, TakK 1 iXHi
HIMELBKI BIIMOBIIHMKH, HEIBO3HAYHO 3aKJIHUKAE 0
3aro0iraHdsi yTBOPEHHS IMOMIOHMX IICEBJOHIMEIb-
KUX OMYCiB. «Pexomenoayii w000 8UKOpUCMAanHs
aHeniyu3mMie 'y HIMEeYybKOMOBHUX hedepanbHux
Mexcmaxy [15], 6UOAHI DedepanbHoro
KAHYeNApIen,  MaKkodc HAnoNeaiuso  paosime
wyKkamu ma 6UKOPUCmo8yeamu iCHyoUul HIMeYbKi
eKgiBaneHmu 3aMiCMb IHWOMOGHUX Cig. Xail TaM
SIK, aJie Hapasi He 3aJMIIAEThCS HIYOTO 1HIIOTO, SIK
KOHCTaTyBaTu (akT: cydacHHH eramnm po3BUTKy HM
XapaKTepU3YEThCS HAIUIMBOM aHTJIIIU3MIB Y BCiX
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cdepax, a 0cOONIMBO 1Ie IOMITHO y Oi3HEC-TUCKYPCi,
o ¥ OOYMOBIIIOE 3BEPHEHHS M0 ITIEl TEMHU, B TOMY
YUCITi 3 IEPEKIIAabKO] MePCIIEKTHBH.

AHaui3 ocTra”HHIX AocHilzKeHb i myOsikauii,
B fIKMX 3alI0YaTKOBAHO PO3B’A3aHHS JAaHOI MpPoO-
oaemu. IIpoGnemaruka mnepeknamy Ta axamTarii
AHTIIOMOBHHUX 3all03W4YeHb Yy HIMEIbKid Ta yKpaiH-
CBhKiit MOBax (Oazi — Y M) 3arajoM puBepTaja yBary
HU3KH AOCTiTHUKIB. 30Kkpema, b. M. AxHIOK aHaIti-
3yBaB MepeKiaja i ajanTallifo iHIIOMOBI3MiB B YM
[1], I. B. Ko3auenko — nepekyiaj aHIJIOMOBHUX HEO-
sorizmiB [8], a B. B. AkyneHko — iHTepHaI[iOHai3-
MiB [2]. 3aranpHi acmeKTH MepeKiany aHTIIIN3MIB
posrsmanin H. B. bimoyc i C. B. Campamk [3],
H. P. Xapayxk [12], H. A. Scunenska [13]. Oxpemi
rajxy3eBi HamnpsMU TaKOXK OTPUMAIId BUCBITICHHS:
P. A. IlneckoHoc nocmimKyBaB Mepekiaj] aHIIi-
[U3MIB Y HIMEIIbKOMOBHOMY IYOJIIUCTHYHOMY JIUC-
kypci [10], a JI. C. Xapnamosa ta C. B. Tumuenko —
aHTJIOMOBHI 3allO3MYCHHS B HIMEIBKiH TepMiHOJIOTIi
MDXXHApOTHUX aBialliifHuX nepeBeseHs [11].

BopHouac mepeknaj aHDIIU3MIB 3 HIMEI[BKOTO
OizHec-aucKypcy YM TmpeAcTaBieHU y HayKOBid
JiTeparypi ymnie ¢parMeHTapHo. OKpemi acheKTH
1miei nmpobnemarnku nopymrysaiau JI. C. IBamkeBud,
gKa pO3MIAJaNa aHTIO-aMEePUKaHI3MH Y KOHTEKCTI
(haxoBoi migroroBku nepekianadis [6], I. Jyanaik —
y ¢inancoBo-ekoHOMIuHiH cdepi [5], H. KoBanenko —
y cdepi mapketurry [7], a JI. Haymenko — y Mexkax
6izaec-tepminomnorii [9]. IIpore 1i mocmimKeHHS
He (QOPMYIOTH ITITICHOI KapTHHM, IO CBIMYUTH PO
HeOOXiTHICTH ITOATBIIOTO KOMIUIEKCHOTO aHAIi3Y.

Bukgaanx ocHOBHOro Mmarepiajy AOCJTiTAKeHHS
3 OOIPYHTYBAHHSIM OTPHMAHUX HAYKOBHUX Pe3yJib-
TaTiB. Y mnepekiananpKiii mpakTHii chopMyBaBcs
MeBHUI HaOip yCTaJeHUX CHOCOOIB BiITBOPCHHS
3aMI03UYCHOI JIGKCUKU. 3a3BUYai MepexiagalbKe
3aBIaHHSA PO3B’SI3YETHCS MUIAXOM J0O00pY ajeK-
BaTHOTO BIJIMOBIJIHWKA 3 HasiBHUX Y CIIOBHHUKOBUX
Jokepenax BapiaHTiB. [IpoTe Hepiko TParuistOThCS
BUIAJKH, KOJU JICKCHUYHI BiJIMOBIIHUKHA IS OKpe-
MHUX OJIMHHUIIb MOBH OPUTIHATY BiICYTHI B CJIOBHHKAX
MOBH Tepeknany (Oani — MII). Y Takux CHUTyaIlisx
nepekagad 3MyIIeHHH 3aCTOCOBYBAaTH OJHY 3 Tiepe-
KJaJalbKuXx TpaHcopMalii, mo 3abe3nedyroTh
CEMaHTHYHY, CTHJIICTUYHY Ta MparMaTH4Hy BiJIIO-
BIIHICTH BUXIJIHOTO ¥ I[IJILOBOTO TEKCTIB.

Sxmo TpW HAaSBHOCTI B TEKCTI aHMIIIHA3MIB
HiMEIbKi Tlepekyaadi 3 OYeBHIHUX MPUINH HiKOIH
HE BIAIOTHCS A0 iX TpaHcaitepyBaHHs (Mit einem
Klick auf eine Card gelangen die User zu einem
In-App-Katalog, in dem sie Artikel auswdhlen und
tiber die externe Webseite der Brand kaufen konnen),
TO B YKpalHCBKIM TepeKIamanbKiii Tpamuilii came
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nepeaaya JITep IHIIOMOBHOTO CJIOBa 3a JOMOMO-
roro jitep andapity MII € gacToTHUM crocoOoM
MepeKIany JIKCHIHO1 onuHuIi (Oani — JIO) iHmIO-
MOBHOTO noxomxeHHs. [lop.: Ooun ki Ha kapmky
nepesooums KOpucmyeauie 00 Kamanozy 8 000amxy,
0e BOHU MOJCYMb UOpamu mogapu ma npuodamu ix
yepe3 308HIWHIL 8e0-calim Openoy.

Takok B yKpaiHCHKHX IEPEKIIa1adiB € MOXITHBICTE
BIaBaTUCS 1O TPAHCKPHNUIl — repenadi 3BYKOBOI
00OJIOHKH 1HIIOMOBHOTO CJIOBA 3a JOITOMOTOFO JIiTep
andasity MIIL. TpanckpuOoBaHi aHTMILU3MI € 3a3BH-
Yail TMOHATTAMU abo0 CJIOBAaMHM TEPMIHOJOTIYHOIO
xapakrepy, Hanpuknan: Sie sollen straffrei bleiben,
wenn sie alle illegalen Files in ihren Computern
l6schen und nicht ldnger Songs im Internet tauschen
vs Bonu ne 6y0ymo npumseHymi 00 8i0n08ioanibHo-
cmi, AKWO 8UOAIsIMb YCi He3aKOHHI (ailau 3i ceoix
Komn’tomepis i Ointvwie He OYOYmMb OOMIHIOBAMUCS
nicuamu 6 Inmepnemi.

Ha BigmiHy Bim TekcTiB ykpaiHOMOBHOTO 0i3-
Hec-aucKkypcy B HM mommmpeHum € BapiaHT 3 TpaH-
CIJIAHTYBAHHSAM, OCOOJIMBO HAOYHO BHUCTYHAIOTh
MpsiMi BKJTFOUSHHSI TOTOBUX MOBHUX (opmyn: Aber
es gibt keinen goldenen Weg zur guten Rede, nach
dem Motto one size fits all / Ane He icHye Hiaxozo
MA2iuH020 WXy 00 2apHoi npomosu, aKuti ou nio-
xo0us cemv ycim (OyKB. «8i0nosioag 0egizy «00um
VHIgepcanvbHull poamip 05 écixy); Last but not least:
Vergessen Sie nicht ... die indirekte Anrede «many zu
vermeiden / I ocmanne, ane ne menw gajxciuge: He
3abyeatime... YHUKAMU HeNpAMOi (hopmu 36epmanhs
«many.

I Aynmuik [5] Buminse ocoOnuBHid BHJ Tiepeaadi
MOHATh 3 MOBH-JXKEpesia, TOTOXHUH YacTKOBOMY
TPaHCIUIAHTYBaHHIO, KW BOHA Ha3WBa€ NMPSIMHUM
3am03MYeHHAM. MOro CyTHICTH TONSTae y BHKO-
PHUCTaHHI aHTIIINU3MY B CUMOi031 3 JIEKCEMOIO, TIPH-
TaMaHHOIO MOBI-PEIUITIEHTY, 3 BKa3iBKOIO Ha pif
abo Bux. Sk y HM, Tak i B YM BiH mposBISETHCS
inentnyHo: auriiiickka JIO PR-department nepe-
naetecst ik PR-6i00in 1 PR-Abteilung, a VIP-seats
sk VIP-micys ta VIP-Pldtze BimnoBigHo. 1. JlynHik
BBaXKA€, IO aHDIIIM3MH B CYYaCHOMY HiMEIEKOMY
1 yKpaiHCEKOMY Oi3HEC-ITUCKYpCi B TepeBaXHiil
OUIBIIIOCTI BIAMOBIAAIOTH BUMOTaM, IO BHUCYBa-
FOTHCS IO CJIIB-TEPMiHIB — MaKCUMaJIbHA TOYHICTh Ta
JIAKOHIYHICTh, TOMY MpsIME 3alO3MYaHHS SK CIOCIO
TepeKIIaay «4acTo BiOYBAETLCS came 3a/Is1 €KOHO-
Mii MOBHHUX 3aC00iB IIOPiBHIHO 3 TUTOMHMH YU Kallb-
KOBaHUMHU OMKMCOBUMHU BHpazammu» [35, c. 242].

[ToGixxkno 3ayBaxkumo, o B HM depe3 Benuky ii
CHOpigHEeHiCTh 3 AM iHOAI BaXKKO PO3PI3HUTH, YU
€ TiOpHuIHI CcJIOBa pe3ylnbTaTOM YacTKOBOTO Tiepe-
KJIaJy YU MPOAYKTHBHOTO CJIOBOTBOPEHHS. B Tek-
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cTax 0i13HEC-TUCKYPCY 3yCTpidaeThes Oarato riopu/i-
HUX CJIOBOCIIONYYCHb, YTBOPEHHUX 33 aHIIIHCHKOIO
MOIEJUTIO (Ha KIITaJIT Toro X PR-department), npu
[[bOMY BOHH CKJIAJIAIOThHCS 3 YCTAJICHOTO aHTIIIHU3MY
ta HiMenbkoi ocHOBU: SWOT-Analyse (SWOT-
ananmiz), Benchmarking-Projekt (npoext OeHuMap-
KiHry), Benchmarking-Objekt (00’exT OeHuMap-
KiHTY). JledicHi CIoMyKu II-O0T0 THITY I€MOHCTPYIOTh
notennian HM Juis TBOpUOro BUKOPUCTAHHS aHIIIi-
OU3MIB Yy pI3HAX TPOXYKTHBHHUX CJIOBOTBIPHUX
Mojensax, Hanpuknax: 1) Die USP-Analyse ist
ein Werkzeug, das Unternehmen dabei hilfi, ihren
Unique Selling Proposition (USP), also ihr einzig-
artiges Verkaufsversprechen, zu identifizieren und zu
entwickeln /. Ananiz YTII — ye incmpymenm, axuil
00noMazae KOMNAHIAM SuU3Hauumu [ po3pobumu
C6010 YHIKanbHy mopzoey nponosuuiro («YTIIy).
2) Haben Sie das Produkt abgegrenzt, fiir welche(s)
Sie eine USP-Nutzenargumentation erarbeiten wol-
len? / Yu euznauunu eu npooykm(-u), 0is AK020(-ux)
Xoueme po3pobumu apeymenmayito nepesae YTII?

BesekBiBaieHTHI aHIIINM3MU YacTo Iepena-
o1ecst y MII 3a monomoror mnepuppacTu4HOro
(ommcoBoro) mepekaaxy. Moro cyTHiCTh mONS-
rac B po3kputTi 3HaueHHA JIO BHUXimHOI MOBH 3a
JIOTIOMOTOI0  PO3TOPHYTHX CIIOBOCIIONYYEHb, SIKI
NPOSIBIISIFOTh iICTOTHI O3HAKW SIBHUINA, SIKE TMO3HAYa-
etbest miero JIO, ToOTo 3a monomororo ii gedinimii
(BusHaueHHs) Ha MII [4, c. 42]. VY niHTBiCTUYHUX
CTYIISIX BXKUBAIOTHCS TaKOXK TEPMIHH «JICCKpHII-
TUBHA Tepudpasza», «IMOSCHIOBAILHHUIA MepeKIam,
«OTIHCY», «IOSICHEHHS», «TIyMAaueHHS», «MOJBIHHA
HOMiHaIis». Takui cnocid mepekiagy BHKOPUCTO-
ByeTbcsl Y Oi3Hec-TUCKypei 00ox mMoB. Hampukinasn,
y HiMeIbKUX TekcTax: Personen, die in der digita-
len Welt aufgewachsen sind (Digital Natives ), ...
haben ein ausgeprdgtes Sozialleben in der digitalen
Welt. Online-Plattformen dienen ihnen als Quelle fiir
Informationen, Unterhaltung und sozialen Austausch.
Die Fihigkeiten und das Wissen der Digital Natives,
sind fiir die moderne Wirtschaft von unschdtzbarem
Wert ab6o ykpaincekux: JIwoou, aki eupocau ¢ yug-
poeomy ceimi (uudposi abopuzenu), ... maromo
SACKPABO BUPAJICEHE COYIATIbHE HCUTMSL 8 YUDPOBOMY
ceimi. Onnatin-naiamegopmu cmaiomo 01 HUX Odice-
penom inghopmayii, pozeaz ma coyianbHoi 83aEMO0ii.
Hasuuku ma 3snanns yugposux abopueenie € be3yit-
HUMU 0I5t CYHACHOT eKOHOMIKU.

Taky crparerito 3a3Buuyali BUKOPUCTOBYIOTh IPH
MEepIIOMYy BKIIIOUEHHI aHDIINHU3MIB Y TEKCT Tepe-
KJamy: CHOYaTKy iX CYNPOBOKYIOTH OIHCOBHM
MEPEeKIIaZoM, a Iajli BKe BKHBAIOTh B OPUTIHAIBHIN
opdorpadiuniii Gopmi (AUB. HIMEIIBKOMOBHHHN MPH-
knaa Bumie) abo MII (muB. #oro ykpaiHOMOBHHIA
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nepexsazn). O4eBUIHO, 10 3BEPTAHHS 10 OMHUCOBOTO
TepeKaay MOIIIBHO JIWINE SK Pa30BHH MPHIOM:
TPOMI3/IKICTh ONHMCOBUX CIIOBOCIONYYE€Hb — iCTOT-
HUH HEIONIIK METOLY, X04a 3aBISIKH CaMe IIbOMY THITY
nepeKyIagy N0CAraeThesl OUIbIla MPO30PiCTh 3MICTY
NoHATTA. [HImIa Baga OararociiBHUX TEPMiHiB-OIMH-
CiB — HM3bKUH JCpUBAIiiHUNA MOTEHIan (Bl HUX
BaKKO, SIKIIIO B3arajli MOKJIMBO, YTBOPIOBATH TIOXiTHI
tepMian). OmHAK 1 MeTOA MPSIMOro 3amo3UYeHHS,
SIKUI MOYKHA OyJio O BXKHMBATH SIK aJIbTEPHATHBY OIIH-
COBOMY IepeKiany, 3a3Ha€ HE MEHIIOI KPHUTHKH,
OCKINIbKM BiH cripuse BapBapu3anii MII, npumymry-
[0YH PEIUITIEHTIB MePeKIay 3HaTH 1HO3EMHY MOBY
[5, c. 242]. SIkmo MOAMBHUTECH HA TPOMOBKCHHS
TEKCTY PO MUGPOBUX a0OPHUTEHIB, TO TaM B HHOMY
MOBTOpHE BxXHUBaHHS Digital Natives aBTOMaTU4HO
nepenoavuae mosBy Digital Outsider Tta Digital
Immigrant: Im Gegensatz zu dlteren Generationen,
den sogenannten «Digital Immigrantsy oder
«Digital QOutsider», haben Digital Natives oft ein
intuitives Verstdndnis fiir digitale Technologien. /
Ha 6iominy 6i0 cmapwux noxoninb, max 36aHux
«uugposux immicpanmisy abo «uugposux aym-
canidepisy, yupposi abopucenu 1acmo Maoms iHmy-
imueHe po3ymMiHHs YU@posuUx mexnoioeiil, mo JHUCHO
BHMarae BiJi HIMEIIbKOMOBHOTO YHTada SIKUXOCh X04a
0 MiHIMaJbHHUX 3HAHH AM.

OxkpeMuM  BHJOM  OIKMCOBOTO  HepeKIamy
MOXXHa BB&XaTH MNOSCHIOBAJBHMII NepexJa.
IloscHiOBaIbHUI TIEpeKIIal 3HAXOAMUTHCA  JIyKe
OMM3BKO JIO0 TIYMAadeHHs CJIOBa, Hampukiam: Sie
miissen eine sog. Emotionale Intelligenz (EQ als
Pendant zum 1Q) aufbauen / Bam nompibuo pos-
sueamu max 36anutl emouyiunun inmenekm (EQ —
ananoz 1Q); ... haben einen Plan B (was tun, wenn
... passiert) / mamu naan b (wo pooumu, axuo ...
mpanumasc).

I B onmcoBOMY, 1 B MOSICHIOBAIBHOMY TEpeKIIai
BiIOyBa€ThCs TOABIIiHA HOMIHAIliS, SKa JTO3BOJISE
YUTaueBi CHPUHHATH TOBHE 3HAYCHHS CJIOBa, IO
€ Oe3CyMHIBHOIO TIepeBaroto crparerii. OmHak Iie
MOXe MPU3BECTH JIO TOTO, IO TEKCT BUIIISJATHME
OaratociiBHAM, TOMY iHOMI, MO0 3amoOirTH rpo-
MI3JIKOCTi, TOSICHEHHSI TTOJIA€ThCSI OKPEMO B CaMo-
cTiifiHoMy peueHHi: Es bietet sich auch der Begriff
Lean Management an. Darunter versteht man
ein ganzes Biindel von Mafinahmen, die alle der
Rationalisierung eines Unternehmens dienen /
Ha oymxy cnaoae maxoxc mepmin «owaonusuii
meneddcmenmy (Lean Management). Le yinuii komn-
JIeKC 3ax00i8, AKI cyeyioms 07l payioHanizayii kom-
nawii. SIKIoO TEKCT mependadae came uutaHHs (03
ayJlio-Bi3yaJIbHOTO CYIPOBONY), JOIIIBHO JOAABATH
BHHOCKY: II€ TIOJIETIIUTE CTPYKTYpPYy pEUeHHS.
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VY neskux BUMAaJKax y HIMEIIBKOMOBHHX TEKCTaX
CITOYaTKy BBOAMBCS HIMEIIBKAN TEPMiH, a TIOTiM HOTO
AHTITIACHKAN EKBIBaJIeHT, SIKWH BHKOPHCTOBYBABCS
W marmi, OCKUTEKH BiH 4acTo OyB KOPOTIIMM 1 TOYHi-
ummM: Damit sind wir beim Marketing-Begriff des
sogenannten Alleinstellungsmerkmals (engl. unique
selling proposition oder unique selling point oder
kurz USP).

1. B. Ko3auenko BBa)kae OMMCOBUH 1 OSCHIOBAJh-
HUH Tepekiag HaHNOIMPEHIUM CrocoOoM mepe-
JaBaHHS HOBUX YTBOPEHb 1HIIOI MOBOIO [8, c. 166].
YTiM HaBiTh MPH ONTHUMAILHOMY MiAOOPi MOSCHIO-
BaJHHOTO €KBIBaJIEHTA IJIsl HHOTO XapaKTepHl Taki
HEOJIKH, K 0araToCIiBHICTb Ta Aesika (GaKyJIbTaTHB-
HicTh ekBiBasieHTa B MII, Hanpuknan: Der Aufbau
solcher Muster — das Branding — nimmt einige
Zeit in Anspruch / CmeopeHnHsi makux namepuis —
bpenoune — 3atimae nesnutl wac, der Flipchart (ein
mit Filzstift beschriftbarer Tafelblock) / ¢rinuapm
(OowiKa, Ha AKIL MOJCHA NUcamu giomacmepom).

Ille ogHUM MOIIMPEHUM BapiaHTOM BiITBOPEHHS
iHmomMoBi3miB y MI1 € kassKyBaHHsI — cIoci0 mepe-
naqi JIO, ski BUHUKIM Ha Yy>KOMY IPYHTI, IIUIIXOM
nepekiany 3i 30€peXeHHSM BHYTPIIIHBOI (opMHu
a00 y BUNIa/IKax, KOJIH MTOHSTTS BUPAKEHE CIOBOCIIO-
JTYyYEHHSIM, TUITXOM TOYHOTO TEepeKyamy CKIIaIOBHX
yactuH. CyTh KaJIbKyBaHHS MOJISTAE B TOMY, 1[0 KOM-
noHeHTu Oe3eksiBaneHTHOI JIO (Mopdemu Oe3zekBi-
BAJICHTHOTO CJIOBa a00 JIeKCeMH Oc3eKBiBaJICHT-
HOTO CTalloTO CJIOBOCIIONYYCHHS) 3aMiHEHi TXHIMHU
OyKBaJILHUMH BiamoBimHukamu Ha MIT.

KanpkyBaHHA sK mepekiIafalbKuid OpUioM
AaKTHBHO 3aCTOCOBYETBCS MpU MEpeKiIaii CKIaa-
HUX ciB abo TepMiHIB Oi3HEC-AMCKYpCY, HampH-
knan: die Geld-zuriick-Garantie (Bif aun1. money-
backguarantee) |/ rapaHTis TOBEPHEHHS TIPOIICH;
das Marktrisiko (Bin aurn. market risk) / puH-
koBuii pusuk; die Geschiftsentwicklung (Bin
aHri. business development) / po3BuTOK Oi3Hecy; die
Marktvolatilitit (Bin auri. market volatility) / Bona-
TWIBHICTb pUHKY; der Verkaufsleiter (Bin anri. sales-
manager) /| MEHeIDKEp 3 TIponaxy; der Auflenseiter
(Bim aHmn. outsider) / ayrcaizep. Takox KambKy-
BaHHIO JJ0OPE IMiIAf0ThCS BIACHI HA3BU OpPTaHi3aIliii:
Europiische Bankenaufsichtsbehorde (Bin anr.
European Banking Authority — EBA), Europdische
Zentralbank — EZB (Bin auni. European Central
Bank — ECB).

IHOmI KanmbKyBaHHA 3aCTOCOBYETHCS JIMIIE [0
OJTHOTO 3 KOMIIOHEHTIB CKJIaJICHOTO CIIOBa (TEpMiHY),
TOAI HIeTbcs MPO HAMIBKAJBKM, HAaNpUKiIan: das
Risikomanagement (Bin auri. risk management) /
ynpaBiiHHS pusukamu; die Portfolio-Optimierung
(Bim aHmI. portfolio optimization) / omTHMI3aIlis



3akapnarceKi ¢inonoriudi cryaii

nopthens; die Kreditwiirdigkeitspriifung (Bifg
aHm. credit assessment) / OIIHKA KPEIUTOCIIPO-
MoxkHOCTi; Kapitalanforderungen (Bin auri. capital
requirements) / BUMOTH 110 Karitainy. Jlocuts gacto
KaJbKyBaHHS 3aCTOCOBYIOTbCS B MEPEKIIai 10 TAaKUX
CKJIaJJHUX TEPMiHiB, IO Oyl yTBOPEHI 3a JOMOMO-
TOI0 MOIUPEHNX CIIB 3araJlbHOTO BKHUTKY.

KanbkyBanHs He 3aBKau OyBa€ 3BUIaHHOIO MeXa-
HIYHOIO OTEPaIli€lo 3 METOI MepeHeCeHHs BUXiTHOT
¢opmu y MII. Jlyxke 4acTto JHOBOIUTHCS BIAaBATHCH
70 pi3HOTO poay Tpanchopmauiid. Y mepury uyepry
L€ CTOCY€ThCSI 3MiHM BigMIHKOBHX (opM, KiJib-
KOCTI CIIiB Yy CIIOBOCIIONy4YeHHI, aikciB, MOPSAKY
ci1iB, MOP(MOIOTIYHOTO a00 CHHTAKCHYHOTO CTaTyCy
cioBa. Hepinko B mporieci mepexiany KalbKyBaHHS
BUKOPHCTOBYETHCS OHOYACHO 3 1HIIMMU MepeKiaaa-
UBKUMH TpaHc(opMallisiMu, ajie BOHO € MOKJIMBUM
JIUIIE TOMAI, KOJM YTBOPCHHUH TaKkuUM IIISIXOM Iepe-
KJIQIHUH BIIMOBITHHUK HE MOPYIITYE HOPMHU BXKUBAHHS
i crmoiryayBaHocTi ciaiB y MII. O6uparoun Mix TpaH-
CKOIyBaHHSM Ta KaJIbKyBaHHSIM, [IEPEBAry BiIJar0Th
OCTaHHBOMY, OCKiIIbKU TpaHckomoBani JIO Hepigko
€ TI0 CYyTi NCEBJOCIOBaMHU, SIKi HACIIPAB/ HE MalOTh
cency y MIL

KanbkyBanust 3 AM € MpOTyKTUBHUM CITOCOOOM
TIOTIOBHEHHSI TEPMIHONIEKCHKH SK B YKPaiHCHKOMY,
Tak i HiMelnpKoMy Oi3Hec-muckypcei. [Ipu Bukopuc-
TaHHI LILOTO METOAY YTBOPIOIOTHCS IB1 IPYITH KaJIbOK:

— Mop¢eMHi: service center >
Dienstleistungszentrum Ta cep@icHuil yewmp,; pro-
duct life cycle > ocummesuil yuxn npooykmy Ta
Produktlebenszyklus;

— ceMaHTHuHi: allowance > Geldunterstiitzung
Ta epowosa Oonomoea; portfolio analysis >
Portfolioanalyse Ta ananiz «nepcnexmug-pusuxiey.

BucnoBku 3 pociaimxennsi. Ilepeknan ykpail-
CHKOIO aHIJIIIU3MIB Y HIMEIIbKOMOBHUX TEKCTax 0i3-
HEC-IMCKYpCY — CKJIaJHe i GararorpaHHe 3aBIaHHS,
o0yMoBIIeHE KilbKOoMa (akrtopamu (y3yasbHICTIO /
okasionanpHicTIO JIO, 11 mekcukorpadigHoro Komudi-
KaIli€l0, CIIOBOTBIPHOIO MOJIEIUIIO TOIIIO).

3a ymoBH nekcukorpadidnoi komudikamii mpo-
OneMy mepekiagy BHpPIIIYIOTH, OOMparo4d BiAmo-
BiJTHMI €KBIBAJICHT CJIOBA B MOBI OpPHUTiHATY 3 KiJb-
KOX BapiaHTIB, 3allPOMOHOBAHUX y CIOBHUKY MIL.
3a 1i BIACYTHICTIO 3aCTOCOBYIOTBCS IepeKiIafarbKi
Tparc(opmartii.

3rigHOo MpoaHaNi30BaHUX JaHUX MPAHCKOOYEAHHS
(s1x y dhopmi TpaHCHiTEpyBaHHS, TaK i y Gopmi Tpan-
CKpHIIIIT) € B yKpaTHCHKIH NepeKinaganbKii Tpaanmii
HaWYaCTOTHIIIMM CIIOCOOOM TIepeKIay aHTITIIA3MIB
y HIMEIKOMOBHOMY Oi3Hec-muckypci. Takox mpo-
OYKTUBHUMHU € KaIbKYEaHMs, ONUCOGUI Nepernao,
000ip eKgieanenmis 3-nomigie yYKpaiHcoKoi 1eKcuKu.
Jlyis mocsTHEHHS aJleKBAaTHOCTI 4acTo Bif0yBa€eThCs
MOETHAHHS PI3HUX CHOCOOIB MEePEKIIATy.

BiaTBoproroun aHIIIIM3MH Y  MOBI-PEITUITIEHTI
Tpeba TakoX Opard O yBaru iXHIO CIIOBOTBIpHY
mopensb. [Tpu nepexiazi ckinagHux abo CKIIAIHO MOXiI-
HUX CJIB HaiyacTillle 3aCTOCOBYIOTH KaJIbKyBaHH:.
VY Bumajaky aHDIiiCchKOi aOpesiallii moOTpiOHO Jomar-
KOBO BpaxOBYBAaTH, IO iHKOMH JijIs abpeBiatypu y MIT
HE iCHy€ CKBIBaJICHTa Y BUTVIAI a0peBiaTypH, a TUTbKH
po3TOpHYyTH# TepMiH, abo abpeBiaTypy B3aram Tpeda
neperocutH B TekctT MII mpuiiomoM TpaHcIiaHTarii.

[lepcnekTBr MOAANBIINX TOCTiIKEHb YyOaua-
€MO B PO3IIUPEHHI KOPITYCY HIMEILKOMOBHHX O0i3-
HEC-TEeKCTIB Ta yTOYHEHHI KpUTEpiiB BHOOpPY ONTH-
MaJIbHOT IepeKIanaIbKoi CTparerii AT pi3HUX THITIB
AHDITIU3MIB.
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